
00:00:05 Using business credit. And if I said credit is your friend, well, business credit is 
your best friend. Even before you have a business, getting access to business credit is one of 
the best ways to access startup capital. So to be clear, there are three kinds of business credit 
that you might hear about. And I'll talk about each of those in turn business credit, 
 
00:00:31 corporate credit and business loans. So these are the three different types of 
business credit, and they're accessed differently at different time periods in your business. So 
the first thing I said here is we can access business credit even before you have a business. 
Well, what that refers to is the credit that is issued by credit card companies, to you in the name 
of a business, 
 
00:00:52 which by the way, it could also be a sole proprietorship. Doesn't have to be an 
actual formal business and the credit card company issues this credit based on your credit 
score and your credit history. But here's the secret. When you use business credit cards, in 
many cases, most cases they don't report that usage on your personal credit report. And what 
that means is that even if you've used more than that magic, 
 
00:01:19 30% of your available credit that we spoke about in an earlier lesson, if the 
business credit card does not report on your personal credit report, it will not hurt your personal 
credit score. Even if you use all of the available credit and often business credit cards start with 
a 0% rate introductory for three to 18 months. So smart business owners will access business 
credit to fund early investments in their businesses. 
 
00:01:49 And when the 0% interest runs out, the business owner will apply for additional 
credit cards. If credit is still needed and transfer the high interest rate balances to the new cards. 
Now, if you think this sounds risky, well, it can be if you don't manage your credit cards well, but 
if you do, you can receive up to $200,000 of credit to use over a period of 12 to 24 months. 
 
00:02:13 If you're going to use this strategy, here's what you need to do, which I did not do 
the very first time that I used this strategy myself. And it is why I ended up in bankruptcy, but 
you don't have to. When you keep track of all of your credit card balances, your available credit, 
your interest rates, your payment dates on your daily cash flow forecast, 
 
00:02:37 tracking spreadsheet each and every week. That way you don't lose track of any 
of your credit cards, you don't need to feel overwhelmed by all of it, or even by the interest that 
you're paying because you're managing your credit well. And you recognize that that credit is 
being leveraged with a strategic plan, to be able to pay it off by you building an asset that is 
either resulting in consistent income for you or an asset that you will sell the best time to use 
this kind of credit is early in your business. 
 
00:03:10 When you know, you have a valuable service or product to offer, and you're 
either investing in services that will increase the value of your services and your ability to sell 
those services or products, or when you have a product that you know is wanted in the 



marketplace. And you're using this credit to be able to sell more of your products. The reason it 
can make sense to use credit cards at this time in your business is that you're using the credit to 
bring in increased revenue from the service or product that you already know is needed and 
wanted. 
 
00:03:44 So you've already tested that and you're going to be able to use your increased 
sales or the increased revenue that comes from the higher value sales to repay those credit 
cards. It is far more risky to use business credit like this. If you do not yet know that you have a 
valuable service or product, because it could take quite some time to create a valuable service  
or product. 
 
00:04:06 And then you're not able to pay back your credit while your interest rates are low 
and you start to get stressed out and that could make it harder to choose the right service or 
product that you want to offer. Now, if business credit is your only access to capital, it may still 
be worth it to take on business credit at that early of a stage in your business journey. 
 
00:04:24 But in that case, you really want to feel fairly confident that you're going to be 
able to offer your service or product to a market that wants it within three to six months until 
that's the case. You may just want to consider working at a job to bring in consistent income 
while you try out different services and products, or learn a service, or create a product as a 
side hustle until you've got enough confidence in your service or product to invest in being able 
to sell more of your service or product. 
 
00:04:56 If you're going to use business credit, because you're ready to sell more of a 
service or product that you really believe in. Watch the video training in this lesson with a 
company that I work with that can support you to get the highest amount of business credit 
available to you before you decide whether to go out and get business credit on your own, or to 
use a service to support you. 
 
00:05:18 Sure you can get it on your own, but you very likely won't be able to get as much 
business credit over a period of time as you will, if you work with a service and it can take you a 
lot of time and energy for a less, better return. So that's business credit. Now, let me talk for a 
moment about corporate credit. 
 
00:05:37 It's a totally different animal. So if you hear people talking about corporate credit, 
it's not the same as these business credit cards. Corporate credit is issued to a business entity, 
a corporation, and it's obtained by obtaining what's called a DUNS number, D U N S from a 
company called DUNS and Bradstreet, which is the corporate business reporting agency like 
the personal credit score reporting agency, 
 
00:06:02 but for your business. So to get it, you open accounts with companies that report 
to this corporate credit Bureau and you order supplies from these companies and then pay the 
invoice. Within 30 days, there are certain companies that report to this credit Bureau. So to use 



corporate credit, you will need a business entity. And then over time as your business entity 
engages with the companies that report to credit bureaus, 
 
00:06:26 your business will build corporate credit, which then can be used with other 
suppliers. Now, personally, I have not used corporate credit in this way for any purpose because 
it just never really seemed worth it. Although now that my company is at a big size and we are 
looking at other financing options for our growth, it might be something that our CFO looks into 
and it is something you will hear about. 
 
00:06:47 And I'm just not sure if it'll be a good use of your time, energy, and attention. 
Remember those your most valuable resources early on in your business, or even, you know, 
before you get to the three to $5 million range. But if you hear someone refer to your DUNS 
number or a pay Dex score for your business, that's what they're talking about. 
 
00:07:10 Finally, let's talk about business loans, business loans from banks, usually 
guaranteed by the small business administration here in the U S are available to your business. 
Once your business has a history of income, as soon as your business has income, talk to your 
local business bank about establishing a line of credit or a business loan for your business. 
Even if you don't need the funds immediately. 
 
00:07:35 So you can have backup capital available to you for growth or to get through 
capital shortfalls. Now, I remember the very first time I talked to a banker about funding my 
business, and frankly, it was terrifying. I felt shame. I felt guilt. I felt fear. I felt like I was doing 
something wrong. So when he asked me, well, 
 
00:07:57 how much funding do you want? Because he was going to help me fill out the 
paperwork. I said, well, what's the least I can take. Well, I want to give you the support to ask 
the entirely different question. What's the most I can apply for that would have been the right 
question for me to ask. Now, generally speaking for most businesses, 
 
00:08:19 business loans are not available immediately for startup expenses, though. You 
may be able to find high interest startup loans through lending consolidators, such as Lendio, 
but it is absolutely worth talking to your bank. In almost all cases, you will need to personally 
guarantee a business loan to your business. What that means is that you're on the hook. If your 
business cannot pay back the loan. 
 
00:08:43 So when I filed bankruptcy in 2012, I had outstanding small business 
administration loans through my bank, and I was still on the hook to pay those back until I filed 
bankruptcy. At which point those loans disappeared. Now, finally, there is one additional source 
of capital. Once you've charged quite a lot through your merchant account, your merchant 
account is your credit card processing account. 
 
00:09:07 So for example, if you finance clients' payments through American express, 



meaning you let them pay with their American express, you can get access to merchant account 
financing through American express. And what that means is that they're going to American 
express. We'll give you a specific amount of money based on the amount that you run through 
your merchant account with them. The terms do tend to be a bit expensive. 
 
00:09:34 And they'll generally something like this would be used later on in your business 
where you already know that you've got consistent cash flow, and you just need to support kind 
of cashflow management short falls in, in between times. So you need additional capital to float 
tight periods, or, you know, just as backup because the terms are a bit expensive. They actually 
take the money out of your account on a daily basis, 
 
00:09:59 Monday through Friday, again, based on what you're processing through your 
merchant provider. So it's probably not worth looking into now, unless you're already at that 
stage, but it is good for you to know it exists for when you are ready for it. And honestly, before 
you even start looking into that, you probably want to have a CFO on board who will handle all 
of that for you, 
 
00:10:21 because it takes a lot of time to set up and your CFO can do it much more easily. 
So those are the different types of business credit that you'll hear about business credit, 
corporate credit business loans. We added on a bonus that merchant account financing. There's 
some other things like factoring, depending on what industry you're in, that's beyond the scope 
of this course. 
 
00:10:42 So for those of you creating services or products, practitioners, artists moving 
into your role as CEO, you definitely want to use business credit. It is not just your friend. It is 
your best friend. So get it lined up. Don't be afraid to take it on step into it, say yes to investing in 
creating an asset that is going to serve you through the rest of your life and allow you to step 
fully into your role as a creator of the economy. 
 


