
00:00:05 Insurance says, I love you. It might be surprising to hear, but it's true. And while it 
may seem like the most boring of topics and like something to just get handled, the most 
important thing when it comes to insurance is that you have the basic education I'm about to 
share with you, so you can make good choices, about what kind of insurance, 
 
00:00:24 how much insurance, and how to ask for what you need from the right sources, 
rather than getting sold, what you don't need from someone who gets paid based on what you 
choose or don't choose. There are two types of insurance sales agents, and they apply to 
different kinds of insurance. Some insurance agents are highly paid, commissioned 
salespeople, where they vested interests and your insurance purchasing decisions. 
 
00:00:49 Others are more like order takers. And if you don't ask for what you need, you'll 
be left without the protection that you need when you need it. In the following lessons, we will 
look at each of the categories of insurance and how to understand what you need to know to 
make great decisions. But first, which insurance is which. Most life insurance, long-term care 
insurance, and disability insurance is sold by commissioned agents who get paid based on what 
you buy. 
 
00:01:17 So with life insurance, you want to be very clear about the different types when 
each type makes sense for specific situations. And don't rely on what a life insurance agent is 
telling you, what you need, unless you're 100% certain, they have your best financial interests at 
heart and their recommendations aren't being compromised by their own financial interests. It is 
always a great idea to check your choices around life insurance, 
 
00:01:46 with your personal lawyer, as an objective third party, who has you and your 
family and your business interests at heart, knows your financial situation intimately, and isn't 
being paid based on your choices. Now, the rest of the insurance categories, business and 
home, personal, the types of insurance that insure your belongings rather than your life, or your 
long-term care needs are actually sold by order takers, 
 
00:02:11 who in most cases are just going to give you a quote for what you need based on 
what you asked for, rather than consulting with you to thoroughly determine what you need. The 
rest of the lessons here will give you the clarity that you need to ask the right questions and get 
the right insurance in place based on those questions. 
 


