
00:00:05 Welcome to Agreements 101. We're starting with weird things you might think 
about agreements and contracts. I used to think that written agreements weren't necessary 
because I would only do business with people I knew and trusted. I thought that because I didn't 
really understand the role of agreements in my small business. I thought they were just for the 
big dogs or maybe something that lawyers push so they could make money. 
 
00:00:30 And I thought this, even though I was a lawyer. So if I think these weird things 
about agreements, you might too. Some of the things I've heard people think or say, that keep 
them from getting agreements in place let's just call them out right here so we can surface them 
and then excise them from our consciousness, right from the start. Agreements 
 
00:00:50 take too much time and money. Agreements reduce efficiency and getting to the 
actual money and getting the actual work done. When I've used agreements and even paid for 
an attorney to help me, it didn't save me money. And now that the agreement has been broken, 
it's going to cost me more money to try and enforce it. Forget agreements, I'm just going to do 
business with people in situations where agreements aren't required. 
 
00:01:15 I'll just do business with people I trust. Yes, and if you are thinking this way, you 
are significantly limiting your impact, your income, and you can uplevel your relationships with 
agreements so that they make you more money, increase your ability to have positive impact, 
and make your relationships better all around. Written agreements are a sign of maturity. 
They're a sign that you care, 
 
00:01:40 they equate to you believing in yourself and in the people you work with. And 
they mean you'll have a better life and a better business. It just takes a little learning about how 
to use them. So let's dive in. 
 


